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CAPEX, OPEX, and Site Assumptions
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❑ Investor’s Profit Payment (50%) VS. MTC – Yearly Cash Flow

❑ Investor’s Profit Payment (70%) VS. MTC – Yearly Cash Flow

❑ Investor’s Profit Payment (80%) VS. MTC – Yearly Cash Flow

❑ Investor’s Profit Payment (100%) VS. MTC – Yearly Cash Flow

6 & 4 Years Project Scenario
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Cost of Capital = 17%
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Findings

❑ Project duration is not less than xx

❑ Investor’s profit share should not be more than xx

❑ Minimize site cost by revising site cost list, consider non full scope site (e.g. 
MSAN, TI, SWAP,...)

❑ If 100% profit share is a must, then change the business model to “Business 
Consultation” with the following criteria:

o MTC yearly fee = 25% of Sales Net Profit

o Investor’s responsibility to accept all MTC recommendation for CAPEX & 
OPEX 

Recommendations



Accrued Revenue 
Vs. 

Deferred Revenue



CAPEX, OPEX, Site Data, and Accrued Revenue

CASE_A



Project Data Outcome for Accrued Revenue

Accumulated MTC-Yearly Earned Money = 18,678,750

CASE_A



CAPEX, OPEX, Site Data, and Deferred Revenue

CASE_B



Project Data Outcome for Deferred Revenue

CASE_B



Accrued Revenue Vs. Deferred Revenue

MTC Value Gained
= 18,678,750

MTC Value Gained
= 22,511,685

CASE_A vs CASE_B 



CAPEX, OPEX, Site Data, and Accrued Revenue#2
100%



Project Data Outcome for Accrued Revenue#2

Accumulated MTC-Yearly Earned Money = 23,552,250
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